GOODBYE

HELLO
FUTURE

4 Steps To:
Get Debt Relief
Avoid Bankruptcy
Unlock Your Financial Future

MICHAEL TAGGART

OF

ColoradoDebtRelieforg



GOODBYE DEBT, HELLO FUTURE:
4 Steps To: Get Debt Relief, Avoid Bankruptcy, and Unlock Your Financial Future

©2019 Michael Taggart
All Rights Reserved. Printed in the U.S.A.
ISBN-13: 978-1079147698

This book may not be reproduced, transmitted, or stored in whole or in part by any
means, including graphic, electronic, or mechanical without the express written con-
sent of the publisher except in the case of brief questions embodied in critical articles
and reviews.

Disclaimer: The Publisher and the Author make no representation or warranties with
respect to the accuracy or completeness of the contents of this work and specifically
disclaim all warranties of fitness for a particular purpose. No warranty may be created
or extended by sales or promotional materials. The advice and strategies contained
herein may not be suitable for every situation. This work is sold with the understand-
ing that the Publisher is not engaged in rendering legal, accounting or other profes-
sional services. If professional assistance is required, the services of a competent pro-
fessional person should be sought. Neither the Publisher nor the Author shall be liable
for damages arising therefrom. The fact that an organization or website is referred to
in this work as citation and/or potential source of further information does not mean
that the Author or the Publisher endorses the information, the organization or website
may provide or recommendations it may make. Further, readers should be aware that
internet websites listed in this work may have changed or disappeared between when
this work was written and when it is read.

Publishing and Design:

EPJC AUTHOR

PUBLISHING

Ordering Information: Quantity sales. Special discounts are available on quantity pur-
chases by corporations, associations, and others. For details, contact the publisher at
the address above. Orders by U.S. trade bookstores and wholesalers.

Please contact: support@epicauthor.com | EpicAuthor.com

First Edition



TABLE OF CONTENTS

Author’s Note iX
Introduction 1
Michael's Journey 1
(The author’s personal story of getting out of debt.)
Who This Book Is For 15
We Need Your Help 16
How To Use This Book 17
The Problem 21
CH 1: Normal Is Broke 23
CH 2: Debt And Despair 31
The Truth 35
CH 3: Jordan’s Journey 37
(A story based on 10K+ people we helped get out of debt.)
CH 4: Escaping Your Demons 45
CH 5: Looking In The Mirror 57
CH 6: Discovering The Secret 73
(The dirty little secret banks don’t want you to know.)
CH 7: Never Again 97
The Future 125
CH 8: The C.A.R.E. Method 127
(The 4-step plan to get you out of debt.)
CH 9: Your Financial Freedom Formula 133
CH 10: You're Not Alone 135
Free Resources 137
References 143
Acknowledgments 147

About the Author 151

vii



AUTHOR’s NoOTE

Not long ago, I found myself buried in debt. At times, I felt like
it was hard to breathe because no matter how hard I tried, I just
couldn’t dig myself out of the despair I felt.

Until one day, I'd finally had enough. And, I followed the steps
youre about to learn in this book. What might surprise you, because
it surprised me, is that everything started to get better, THAT VERY
SAME DAY!

Let me assure you ... there is a way out of debt, no matter how
deep of a hole you find yourself in.

I wrote this book to show you the path. (Actually, I also wrote
this book for my family, and for my little girls, in case someday I'm
not there to give them this advice.)

This book gives you the path. The path to say, “goodbye” to
debt forever, and “hello” to a future where you can start to build your
financial freedom.

My name is Michael Taggart, and I'm a co-founder of
DebtReliefCenter.org.

Our organization helps people with all aspects of debt-relief,
and we specialize in creating a customized plan to help you get out of
debt so you can begin building the financial future that you deserve.

In 2018 alone, we helped 321,611 people with plans for how to
overcome a combined $10,008,814,180.00 in debt.

In one year, that’s over $10 BILLION dollars of debt we helped

people eliminate forever.

Here’s the good news ... we can help you, too.

To get started on your debt-free path, go to DebtReliefCenter.org
to complete your assessment.

ix



INTRODUCTION

MIcHAEL's JOURNEY
(The authors personal story of getting out of debt.)

Istarted sweating as | handed over my credit card to the cashier.
[ said to myself, what if theres not enough to cover the groceries?

It seemed to take forever for the young woman behind the
counter to punch in my credit card details. Looking down the line
of people behind me, I tried to wipe my palms dry on my pants.

The cashier lifted her eyes to me; a bored look stamped on her
face.

I gave her a half-smile and swallowed nervously. Taking a deep
breath, I willed my heart to slow down so it wouldn’t beat out of my
chest.

Nearly hyperventilating, I thought to myself, if #his card doesn’
go through, what am I going to do?

My card HAD to go through ... or else, my 10-month old baby

wouldn’t eat.

Behind me in line, I heard someone cough. I felt them fidget-
ing and staring at me.

A baby tucked into the front seat of a shopping cart kicked
his fat legs. In spite of myself, I smiled at the chunky little guy who
looked close to my daughter’s age ... 10 months old.

Which took me back to the present. Kara, my daughter, was
the reason I was at the store in the first place. To get: formula, diapers

and baby food.
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Kelly, my wife, was waiting at home. We often joked that we
should just have my checks direct deposited at the grocery store,
instead of our bank account.

A wave of nausea hit me as I waited for the teenage girl in
charge of ... well, everything in my life at that moment ... to make
that register approve the charge.

Oh no! Its taking so long! Are people staring ar me? Crap, they
know!

My self-talk took over. You idiot! You should have paid attention
more. You should have stopped the bleeding before it got worse. You're a
loser who's not keeping your promises. You suck as a husband and father
... And everyone is going to know in the next couple of seconds that you
don’t have any money.

It looked like the cashier was refusing to meet my eyes!

But then she turned to me. “Sorry sir, sometimes it takes a
while,” she said in a flat tone, “Might be something wrong with it.”

“Ha-ha, yeah.” Was all I could say.
So, I waited some more.

“Processing. Processing. Processing.” I stared at the word flash-
ing on the register screen. I mentally counted the cash I had in my
wallet. Then the cashier spun toward me. She shoved my credit card
and receipt in my hand.

I must've stood there a second too long because she said, “Is
there something else? “Oh, oh yeah!” I chuckled. “I mean, nope! All
good here. Thanks!”

“Mmmkay then,” she replied and turned back to making gro-
ceries blip with the scanner.
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In the time it took me to bag up the formula for my hungry kid
and head toward the car, my life changed.

I knew my direction now. It was home. I had skated by once
again. But there wasn't time to think about that. Besides, I knew the
promise I'd made to myself, too. But I thought defensively, what else
could I do anyway? The one thing I was sure of was ... [ would figure

it out. Soon.

If you can believe it, being in grocery store limbo still wasn’t
enough to stop me from making our financial situation worse. And
even though Kelly tried her best to be supportive, I wasn’t bringing
in enough cash. We were approaching shakier ground in our mar-
riage because we bickered a lot more, and I was terrified.

What if things got worse? What if I couldn fix them? Kelly had
every right to her feelings. So, I did what I did best ... stuck my
head in the sand, praying when I went to the store or gas station or
wherever please let the card go through. Please! I'll fix everything if you
can just please let this card go through.

Amazingly, I lived like this for a while. I think about it now,
and I shake my head. What a ridiculous way to conduct your life
... praying that you can afford the necessities and making zero plans for
what to do if one day your luck runs out.

Trust me. This is no way to live.

But I wasn’t done beating myself up and justifying my terrible
decisions. Maybe you know this feeling, too?

ONE NiGHT Two MoONTHS LATER...

It was July 11, 2009. It had been a hot day, and I was driving home
from work when a revelation hit me. I was acting like a frog in the
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proverbial boiling pot. I was slowly boiling to death versus feeling
the heat and jumping to safety.

But it was worse than that. [ was a lying, hypocritical frog who
was slowly cooking his wife and daughter, too. Every day, I went to
work and ironically enough, tried to help people with their debt...

As an entrepreneur, I'd always focused on the positive side, and
I always knew I'd find a way to make it work. But, to use another
animal analogy, I was behaving like the ostrich that stuck his head in
the sand to ignore (well, escape), the reality of the situation.

The plain fact of the matter was: I wasn’t following my own
advice.

Ashamed, I thought to myself for an innumerable time what an
idiot I was being.

THE BoiLep Froa.

They say that if you put a frog in a pot of boiling water, it will leap out right
away to escape the danger. Going from its room-temperature environment
to scalding water gives the frog no choice but to get the heck out.

But a strange thing happens when you plop a frog into a pot of lukewarm
water. They can’t tell the difference in incremental temperature changes
when the water heats up. So, they stay in the pot until they boil to death.

Just like the frog, we can remain stuck in situations that slowly get worse
without even realizing it.

*No frogs were harmed in the making of this book.

I am not saying, “Well, I didn’t realize my situation, and so, I
am innocent.” Of course, not.

But I am saying it is easier than one may think to get used to
circumstances ... even when they are damaging. You can sit in that
water and be unaware of how bad things are getting even though you
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feel it. Yes, when your finances are shot, you absolutely will know it
... even if you can’t admit it.

In the car that day, driving home to see my family, I realized /
am the frog in that pot. I have been trying to boil myself alive.

As soon as I could admit that, the only thing I wanted was out.

I had to have relief.

As I switched lanes to get ready for the turn off the ramp that
took me closer to home, I was disgusted with myself.

Last week, when the phone rang, I had freaked out.

“Don't answer it!” I'd yelled to Kelly. “Let the machine get it in
case it’s a bill collector.”

“It always is,” she said, giving me sad eyes.
Walking into my home felt so heavy lately.

“I have to fix this,” I said, gripping the steering wheel of Kelly’s
grandpa’s car. [ can’t even afford a car for our family.

Everything was crashing around in my brain, jumbling my

thoughts together.

Everyone knows what a failure I am. I cant take care of my wife
or my baby.

No one believes in me anymore. I'm not even good enough for Kellys
Jamily ... I can’t provide for her. Of course, theyre disappointed. I'M
DISAPPOINTED!

The street signs flew by as my self-loathing continued. Once 1
had accepted the truth, I couldn’t back away from it.

I had borrowed money from so many people to keep us out
of trouble. Family and friends had come to the rescue far too many
times. I was turning into “that guy” who always needed a loan. And
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the relatives who bail me out the most are all on Kellys side of the family!
Is not only her father but her grandfather!

Tears welled up in my eyes as I considered ... maybe she doesn’t
respect me anymore? Maybe I am teaching her how not to believe in me?

The pain of the truth crushed me.

I drove on.

Dave Ramsey’s advice echoed in my head: “You can’t outearn
stupidity.”

Even my professional career choice argued that I knew better.

1 help people get out of debr, for crying out loud!

I was out of excuses.
My problem needed correcting THAT NIGHT.

Fortunately, I knew I had the resources since we used them
with people every day. It may seem weird, but I finally knew what
I needed to do. And, seeing that path, felt like I'd found a winning
lottery ticket in the car that night.

Suddenly ... I couldn’t wait to get home.

THE IpIOT.

You might be wondering, how in the hell did this guy end up with a debt-relief

company?

Well, it’s a good question. I've often marveled about how things work out.
The answer:

It was an accident.

I had an internet marketing company in 2001, and it was really great ...
until it wasn’.

After four years of some pretty good success, we had to close our doors and
pivot.
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Since we had experience in the personal finance space, we started a web-
site called Credit Learning Center. This site educated people on topics like
credit and debt.

In the course of working on that site, people reached out to us regularly for
help with their debt situations. We found that they were drowning in min-
imum payments and thought that bankruptcy was the only option. Using
our professional network, we were able to team up with a great debt relief
company that did an incredible job helping people.

We started working with them to help our people more often, and DebtRe-
liefCenter.org was founded. Over time, more and more people came to us
for help with their situations.

And here we are today.

In the time we have been in business I have learned a lot about the industry,
and the few debt relief companies we chose to work with that met our high
standards, that allow our clients to live a new debt-free life.

If we opt to work with a debrt relief company or not depends on if we would
refer them to our friends and families. Thats the criteria we use every day to
make sure that what we are doing makes a real difference in the lives (and
wallets) of people who deserve better.

The truth is, I didn’t know how much credit card debt we actu-

ally had at the time. I just knew the minimum payments were more

than I could pay.

Plus, the balances were climbing higher as we invested more

money into our young business.

I didn’t want to admit that I was failing. But I was, and 1

knew it.

Right then and there, in that old, hand-me-down Camry, I de-

cided enough was enough. I made the hardest decision of my life. I

was going to ask for help. I had to become a client in my own com-

pany—even if it made me embarrassed.

My familys worth it.
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As SoonN As | Got HoME...

I knew it was time to start fixing things.

I pulled into the driveway, walked in through the garage and
into the house, kissed Kelly, and our one-year-old daughter, looked
at my wife, and said, “Honey, I've had it. I'm finally going to figure
out what to do with our credit card debt—starting tonight.”

Ever supportive, she smiled and said, “Okay, sweetie, let me
know if there’s anything you want me to do.” (Honestly, I have the
best wife on the planet. I don’t know how I would have done it
without her continued faith in me. Having now worked with so
many families, I see now, that not everyone has an understanding
and supportive spouse.)

Hearing that from my wife was a bigger relief than you may
imagine. Recently, we'd been stressed and arguing about money and
finances. Fortunately, my declaration of “fixing” our problems wasn’t
going to trigger one of those fights.

I locked myself in our home office. I sat down in the chair in
front of our family computer, fired up Excel (yes, 'm that kind of
guy) and started adding in the numbers. I had to dig statements out
of drawers (where I had hidden them from myself), and I had to
find passwords to different online credit card and banking websites
to total up our balances and minimum payments.

While this was painful, strangely, just knowing the extent of the
damage gave me hope. Even though we were still drowning, I started
to feel positive there was a way out.

That was a totally different and surprising feeling I couldn’t ever
remember having.

Now, what 'm about to share with you are my REAL numbers.
For you, these numbers, might seem low, or they might seem high,
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but it doesn’t matter. What matters is, what these numbers meant to
me. This debt was hurting my family and me.

If your debt is lower or higher, it doesn’t matter. The principles
and the system I'm going to show you in the rest of this book will
work for you, too.

In my situation, I had three credit cards and three medical bills
that I'd been avoiding for what seemed like an eternity. My credit
card debt alone had grown to over $20,000, with minimum pay-
ments of $896 per month. (Which happened to be $896 more than
I had every month.)

The process was definitely scary, but as I said, once I started,
it was therapeutic. For some reason, just FACING THE TRUTH,
and going through the process, then finally seeing the scope of our
problem helped me feel better.

Plus, now that I wasn’t hiding from it, I could use our compa-
ny’s plan and system to do something about it. All I had to do was
take the same advice I'd been giving our clients.

(This may seem obvious to you now reading this, and you
might think 'm an idiot, but at the time it was as though I had just
discovered these solutions for the first time. It’s a little weird, or
more accurately it's embarrassing, but it’s true.)

The next step was just to complete the free debt-relief assess-
ment we give to our clients. But, to do so as a client.

Once submitted, I'd be matched up with a professional debt
relief company that was the best fit for my situation. I simply had to
use the very algorithms that I had been working so hard to develop
for other people.

As I sat there I felt like the guy from the Hair Club for Men

commercials— “I'm not only the president, 'm also a client!”
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HAIR CLus For MEN.

Founded in 1987 by Sy Sperling, who was balding and not happy with the
solutions available to him to re-grow hair, Hair Club for Men, was born.

At first, the company grew only by word-of-mouth, until one little commer-
cial changed everything.

After the first Hair Club For Men commercial aired, the company received
10,000 calls.

You might remember the iconic commercial with Sperling looking directly
at the camera and saying, “I'm not only the Hair Club president, I'm also
a client®.”

(If you're too young to know what I'm talking about, search it on YouTube.)

That’s right, the owner of the company, needed help ... so he created a solu-
tion and shared it with others'.

Here was my concern:

What if one of our clients found out that “I” was the person en-
rolling in their program? What if our employees knew? What would that
mean to our company and to our future?

However, I knew what these programs could do. I also knew
the situation I was in, and I knew that these programs and even the
laws in this country were set up for EXACTLY the situation I was
in—right now. So, I swept aside my guilt and shame, and I pressed

on. Well, I pressed submit.

The truth was, I'd been so busy planning the solution for other
people, that I'd ignored my own situation.

Now, that I was finally starting the process, I surprised my-
self by actually being excited about going through it. Any lingering
guilty or embarrassing feelings started to go away.

10
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Hitting submit, sitting in that chair that I typically paid my
bills from, in an office that I'd begun to dread being in, I sat straight
up in the chair and smiled.

Relief was coming!

I realized that as I continued on in the program, I'd also learn
things about the process that would massively help my clients.
Maybe for the first time ever, I was getting real about understanding
our clients’ fear, and shame, and wanting to hide.

I realized that our clients are just slow boiling frogs. They are
good people who have made the best choices they could, but ones,
that, for one reason or another, worsened their financial situation
until they couldn’t see a way out.

I realized that by going through the process myself, I'd become
a better advocate for them. My desire to treat our clients and our
team as family had finally come full-circle, and I now needed the
support of the company and family and relationships that we'd built.

I began to see my situation as a blessing. And as I sat there,
finally seeing a solution to our situation, I got matched up with a
company who gave me an exact quote for my debt situation. Only
about 10 minutes had gone by.

The company was called CareOne. If I were to enroll with
CareOne, they would renegotiate terms on my behalf, and I'd go
from having multiple monthly payments to having one new and
reduced lower monthly payment of only $559 instead of the $896.

In addition, it gave me a debt assessment that I would be
debt free in three years.

I called Kelly into the office, and together, we decided to move
forward.

We enrolled that night, and immediately, things changed.

11
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Here's WHAT HAPPENED NEXT
First, the stress between Kelly and I lowered immediately.

Second, our monthly payments were reduced and set on auto-
pilot, so I didn’t need to worry or fret each month about a bunch of

different bills.

Third, CareOne negotiated all of our interest rates to lower
rates and worked with each creditor on our behalf to give us the best
chance of success.

Two months after we enrolled, Kelly and I put $1.5K into our
savings. To me, it seemed like a million bucks.

Plus, every month, as we followed the steps, Kelly and I got more
excited about our situation. Slowly, we stopped feeling anxious about
our finances because every month, we were seeing improvement.

September 12, 2012, after 37 months of following the plan,
Kelly and I were 100% free of all credit card and medical debt.

And we've never looked back.

THE OSTRICH SYNDROME.

When frightened, ostriches instinctively bury their heads in the sand in the
hopes that trouble will pass them by—or so the myth says.

In reality, ostriches don’t really bury their heads in the sand to avoid danger.
Not only would they be unable to breathe, but when you think about i,
they really have no reason to do so.

So where did the myth that they bury their heads in the sand originate?
Call it good parenting.

When it’s time to start a family, the ostrich digs a massive hole and buries
their eggs safely in the ground. Then, mom and dad take turns sitting on the
eggs to protect them until they’re ready to hatch.?

Probably more accurately, the ostrich myth describes a human fallibility.

Most people figuratively close their mind and hide from what they foolishly
fear.

12
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Kelly and I don’t play our game of ostrich anymore—sticking our
heads in the sand.

Once we put that plan in place, our lives changed.

Toward the end, my mindset and story about debt changed
from something very negative, into a positive story that I could share
with others.

It was a gift to learn to invest in myself and my family. (Today,
I’'m proud to say that my family has grown, and I have three beauti-

ful daughters.)

It is also a gift to spend my time and energy, focusing on creat-
ing memories with my family, knowing that I have nothing to run
from.

It all started with taking that first step ... I MADE A
CHOICE.

The day that happened is the day Kelly, and I started envision-
ing a better future and using the simple debt-relief plan, we enabled
it.

And do you know what my most shocking revelation was
during this whole time?

When Kelly and I were playing our ostrich game, we never
dreamed about our financial future. It didn’t seem like we had one.
(Unless it was a future of dodging bill collectors, praying at the gro-
cery store and feeling like a loser.)

I have since learned that dreaming with your spouse about your
future and all of its possibilities is a critical component to achieving a
healthy and lasting relationship. Couples in trouble are often not on
the same side when it comes to figuring out what they need to do to
get out of the boiling pot. Because of this miscommunication, they
are divided, and this hurts the relationship.

13
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But here’s another shocking statistic about marriage, according
to Dave Ramsey ... “94% of those with ‘great’ marriages discuss
their money dreams together, compared to only 45% of those who

h . . . < k b Ce . . I3
sayt CIr marriage 1s okay or 1n Crisis.

I think that says something.

Kelly used to ask me all the time when I was going to go out
and get a real job.

But I already had one. It was my dream. Yes, it hurts when the
people you love don’t support you or your dream. And, of course,
it hurts when your capabilities as a provider are questioned. Even if
that doubt is merited.

But now that Kelly and I can dream together, and I can show
her I will put our family first, our relationship is stronger than ever.

I don’t share my story for any sort of accolades or praise.

I only share it in the hopes that you might gain a bit of hope
by reading it. Of course, everyone’s situation is unique, and maybe
yours is better or worse than mine was, but know this:

You are not alone.
Even better ... debt can be overcome.

In the following pages, I'll show you how a few simple decisions
can help dig you out of debt forever.

It’s called the C.A.R.E. Method:

CHOOSE
ASSESS
REFUSE
ENGAGE

Remember, we've used these four steps with over 321,000 people.

14
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WE ARe Not Guessing “IF” THis WORKS.

It works.
These steps have been proven to help you eliminate your debt.

I hope you enjoy this book, but more importantly, I hope that
you “apply” these simple steps.

What I want more for you than anything, is to experience the

freedom and the happiness of living debt-free.
And one day to soon be ... financially free.

You deserve it.

WHo THis Book Is For

This book is for you if you're in debt and want to get out of it. Period.

And if you've ever been:

e Stressed about money, or

e Turned down for credit or a loan, or

¢ Embarrassed by your credit score, or

e Fighting with people you love about money, or

® Overwhelmed by outstanding bills you don't know how to
pay, or
® Afraid your credit card would get declined, or

e Sleepless from worrying about money, or

e Sick and tired of debt and praying to find a way out...

If this is you, don’t worry—you are not alone.

15
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According to a study by PewTrusts?, approximately 262 mil-
lion, or 80% of Americans are in debt.

Sadly, you have plenty of company! So, if you are in debt, please
be assured you are not the only one out there in over your head. Ev-
eryone wrestles with debt in isolation, and that gives it too much
power over them.

Some people might tell you you're crazy to think there’s a solu-
tion. They might throw their hands up in the air, give up, and file
bankruptcy.

But that’s not always necessary.
Look, my #1 goal is to help people get out of debt.
We've done it for over a decade.

All you have to do is take action with the book you have in your
hands.

There is a way out.

This book is your path.

WE NEeep Your Herp

In 2018, my company, DebtReliefCenter.org, helped 321,611 peo-

ple with plans for how to overcome a combined $10,008,814,180
in debt.

If that many commas are hard for you to process, thats over

$10 billion dollars.

However, in February 2019, the Federal Reserve reported that
consumer debt in the U.S., excluding real estate, reached a high of

$4.04 trillion.
Over $4 trillion in debt!!!

16
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Of course, I'm proud of the people we've helped, but it’s less
than 0.25% of the reported US consumer debt.

While $10 billion may seem like a lot, it’s just a drop in the
bucket.

We need your help.
Our mission is to help people live debt-free.

If you know of anyone who is in debt and wants to get out of
it, we'd like to give them a free copy of this book.

To help someone you care about begin their debt-relief journey,
go to GoodbyeDebtHelloFuture.com.

How To Use THis Book

I wrote this book in three sections to make it really easy to digest.

First, we'll shine a light on the myths and lies that you and most
of the world have been told, as well as how you can stop the insanity.

Second, we'll reveal the truth and the proven step-by-step path
to becoming debt-free.

Third, you need a plan to create the future you desire and de-
serve.

Pve split it up into three sections for you:

1. The Problem

2. The Truth

3. The Future
Not only do I have my own personal journey to share with you, but
that of the over 10 million people we've already helped.

17
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Here's WHAT Makes THis Book DIFFERENT
Most books about debt and money are overwhelming and...
B-O-R-1-N-G.
Money can also be an emotional and overwhelming subject.

So, I thought that the best way to walk you through our debt-re-
lief system is to tell you a story.

So, in section two of this book, “The Truth,” you’ll read a fic-
tional story combining the experiences of the hundreds of thousands

of people we've had the privilege of helping to become debt-free.

I think what you'll find is that most of us go through the same
pains and feelings of overwhelm and self-doubt.

I also think you'll find your path.

I look forward to you meeting our main character, Jordan.

You’'re ABout To MEeeT JORDAN

In “The Truth” section of the book, you'll read a fictional story, about
Jordan, based on the 10K+ people we've already helped get out of
debt.

Jordan is a new father who finds himself deep in debt.

He is fed up with the struggles it’s causing his family and him.
As you will soon learn, Jordan finally gets committed to solving their
money problems and protecting their family’s future.

At the end of each chapter of Jordan’s journey, we have a section
for you named, “Now, It’s Your Turn.”

18
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Now, IT’s Your TurN

In this section, T'll give you simple steps to take, just like Jordan does

in the story.

These steps directly correspond with the four steps that make
up our C.A.R.E. method:

1. CHOOSE

2. ASSESS

3. REFUSE

4. ENGAGE

ONE LAsT THING

These steps work.

In the pages to come, you can check out the magic formula we
have used with ALL of our clients to lead them to debt-free freedom.

Now, after all that, it’s time to learn about the problem that’s

been plaguing your life.
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CHAPTER 1:

Normal Is Broke

Watch what the idiots are doing and do the opposite.
—Robert Kiyosaki

ou've been lied to.
So, was . We all were.

You've probably heard that people can lie by simply omitting
facts.

It turns out this lie starts in our schools.
Have you heard it?

“Go to school, go in debt for a degree you'll probably never
use ... then get a good job, work hard, and save money. so you can

pay off your debt, succeed and be happy.”
Works like a charm, right?
Wrong.

OuRr ScHooLs TeacH PeoprLE To BE Poor

Schools never teach about money, or about how to become wealthy;
that’s not why they were created.

Instead, our schools were designed to teach you to be an em-
ployee, or a doctor or lawyer, or some kind of specialist, but they
teach nothing about money.
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They're structured in a way that poses huge obstacles to young
people who wish to achieve financial success and freedom.

They don't teach you how to get rich at school, or about the
importance of money.

You can’t just graduate from high school or college, leave
formal education and have even a basic financial education.

Many people think that having a good education is sufficient
to lead them to the roads of acquiring new wealth, but they can’t be
more wrong!

Since financial education isn’t taught in school, countless new
graduates are crippled with student loan debt because of a false
promise that their degree will help them earn more or land a better
job. This is quickly turning out not to be the case anymore.

The sad truth is, our school system does an embarrassingly atro-
cious job when it comes to financial education.

Children learn a ton of stuff that they will never use later in life,
but there’s not a school in the country who teaches about income/
expenses, net worth, saving/investing, etc.

Schools are by design, created in a way to produce obedient
non-thinkers.

That includes avoiding teaching valuable classes that would help
a person reach financial freedom, or at least, competently manage
their personal finances instead of getting trapped by the “rat race.”

But that’s not all.

Here’s another problem...
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Our Banks Don'Tt WoRrk For MONEY

Instead of working for money, the banks have money working for
them.

It’s a big difference in mentality.
Think about that...
The banks have money working for them.

They start by targeting the poor and middle class incredibly ef-
fectively with pre-approved credit cards that people don't even ask for.

They are very good at combining data to find the people who
have the highest likelihood of keeping a revolving balance and only
making minimum payments.

To compound the bad news, banks used to engage in terrible
practices like Universal Default, but now that is outlawed.

Banks also used to send out statements as close to the due date
as possible so they could collect as many late fees as possible.

Banks are also known to send out new cards to people who are
maxed out on their current one.

But why do they do this?

So they can collect over-limitz fees on the old card and get some-
one further into debt on the new one.

This is a trap banks use to collect fees. If they just extended
the original card’s credit limit, they wouldn’t collect as many over-
limit fees.

Speaking of over-limit fees, do you remember back in the day
how cards used to be declined when maxed out? More and more
banks are allowing these charges and then levying over-limit fees on
every transaction over the card limit.
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Here’s another kicker...

THE GoVERNMENT HAs ALso BEeN CompLICIT

Lobbying credit card companies made it more difhicult for consum-
ers to file bankruptcy with the 2005 Bankruptcy Abuse Prevention
and Consumer Protection Act (BAPCPA).

The reason for this?

Without it, credit card companies would almost always get
nothing in a bankruptcy as that type of debt is completely unsecured.

Societal Norms, or “Lies,” We've All Been Taught to Believe are
g

things like “Everyone is in debt, so it’s okay.” Or, “If you can finance

it, you can afford it.”

The reality is that the norm nowadays is broke. People don’t
realize how much carrying debr keeps them from wealth.

For instance, not having a $50 car payment would likely make
you a millionaire in 30 years.®

And think about the rewards systems!

So many people have been lured into getting credit cards be-
cause of the rewards. However, these rewards cards (airline miles,
cash back), carry higher interest rates than other cards. If you hold
a balance on your card, you will pay much more than the rewards
you get.

Even if you can pay off the balance every month, what happens
if your income takes a hit and you lose your job? What happens if
your paycheck gets screwed up and you are not paid on time? Can
you survive a blip like that?

When this happens, people cant afford to pay off the full
amount, and they get charged very high interest rates. With 78% of
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Americans living paycheck to paycheck, this is a dangerous game to
play.” It’s a sobering bit of news that’s hard to swallow.

The good news is there is a solution to everything we've talked
about.

The better news?
The solution is right here in this book.

But before we get to that, I'm sorry to tell you this but...

Most OfF THE AUTHORITY FIGURES YOu
Know, AND YOUR PEERs ... ARE CLUELESS

It’s highly likely that your parents, teachers and peers are deep in
debt with no idea how to build long-lasting wealth.

The vast majority of people belong to the rapidly fading “mid-

dle class” or, even worse, the lower socio-economic levels.
These people never managed to rise at a higher level financially.

By being exposed to them, you pick up mannerisms, thought
processes and ideas, that are aligned toward that negative direction.
We are social animals; we can’t avoid it.

Not only that, these people often actively steer you in the
wrong direction.

For example, the most common recommendation you will hear
from these people is for you to ”get a safe job,” instead of “taking the
risk” to venture out and launch your own business.

It drives me crazy.
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RicH PeopLE TeacH THEIR Kips To BE RicH

While average people teach their kids to survive, rich people teach
their kids to be rich.

The average family unconsciously passes down the same limit-
ing beliefs they were taught about money from generation to gener-
ation.

These are the beliefs that have kept families at the same finan-
cial level for dozens, if not hundreds, of years.”

Rich people, on the other hand, not only teach their kids smart
money habits, but they teach them that i’s OK to want to be rich,
and that wealth is possible for anyone who thinks big enough.

DisTorTiION BY MEDIA

Another major pillar of keeping people in the “poor zone” and lim-
iting their potential is mass media.

In short, newspapers, magazines, radio, and TV are businesses.
(Yes, this includes the News.) And businesses are in business to make
a profit. Their model is to get the attention of as many eyeballs as
possible, so they can sell more advertising.

Once you recognize these facts, things might start to make
more sense.

The media is often forced to:

1. Promote specific financial paradigms because their advertis-
ers’ interests lie toward those paradigms.

2. Talk in the most ridiculous, exaggerated way about money
because that is what attracts eyeballs.
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It is sad to see that mass media has become so toxic these days. In my
opinion, youre much better served by smaller, niche publications,
that are driven by people who have actually “walked the walk” and
who are not just “pontificating” about things they don’t know any-
thing about.
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Debt & Despair

An American Bankruptcy Institute study of bankruptcy filers reveals that
69 percent of filers say credit card debt caused the bankruptcy.”
—Dave Ramsey, The Total Money Makeover

hen I first read that message from Dave Ramsey, that the
cause of 69 percent of all bankruptcies was credit card debt,
it broke my heart.

I imagine it also broke Dave’s heart to write it.
Why?
Because debt is beatable, especially credit card debt.

Too many Americans find themselves behind the 8-ball of debt
and lose hope. Too many Americans make split-second buying de-
cisions to keep using their credit cards because they don't think they
have any other choice. Too many Americans swipe their credit cards
only to find out they are swiping themselves into bigger and bigger
problems.

And once you're trapped like that ... you can’t see your way out.

It’s like being caught in an avalanche, crushed by the weight of
cold snow completely encapsulating you.

Imagine not being able to move. You're trapped ... not know-
ing which way is up, down, or even what direction you should start

digging.

But there is a way out...
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Survivalists know the trick. They know even if they don’t know
the direction to safety, they won't die.

Do you want to know the secret?

They spit. Whichever way the spit goes on their face tells them
what direction they need to dig.

All you need to do is figure out what direction to go to dig
yourself out.

You need a debt survivalist to advise you.
Otherwise, how would you know what to do?

Now, that you know this strange (and admittedly) gross fact,
don’t you feel better about having a plan?

A lot of the time we find that money stress is majorly alleviated
when a plan to manage it and resolve it has been identified.

Having control and making a plan to achieve control makes us
feel better.

I want you to feel better.

I don’t want you to experience what I did at the grocery store
as a new dad.

I don’t want you ever to doubt yourself because you made some
snap decisions that seemed like a good idea at the time.

I dont want you to be frozen in indecision because you don’t
have the right information to take the first step to financial freedom.

Even if you are buried in debt like that avalanche, I know how
to get you out.

I had to get out. I was slowly suffocating. The way I was living
wasn't working.
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Perhaps, most importantly, how I was disappointed in myself
was devastating.
Every day, I descended a little further into debt.
And every day, the pit of despair grew in my stomach.
Debt can be demoralizing.
That’s why I am so overjoyed that you picked up this book.

Living your life free of debt changes every area of your life for
the better.

If you dream of what financial freedom might feel like ... but
are secretly afraid you'll never know, then this book is for you.

I wrote it to give you HOPE but also to show you THE PATH

to a better financial future.

Before you read even further, I want you to know how critical
it is that you alleviate stress. Stress is no joke. I read this: “The CDC
reports 110 million people die every year as a direct result of stress.”

Stress kills seven people every two seconds.®

Not surprisingly, debt was also listed as the number one stressor
in 2018.°
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CHAPTER 3:

Jordan’s Journey

*This part of the book is a dramatization based on the real-life events
of over 10,000 people weve helped get out of debr.

The characters involved are imaginary, but the challenges
they face and overcome are real.

ith frustration and judgment in her voice, Jordan’s wife
Anne said, “I think you should really talk to my dad.”

Deep down, Jordan knew she was right and that they were
in trouble, but boy, did that hurt at a very low level. It was a gut
punch to his self-esteem. How could he do that? Here he was 28
years old. Supposed to be a provider. Supposed to be a leader. Yet

he had put himself and his new family behind the 8-ball finan-
cially.

How could he talk to his father-in-law when five years ago,
he took vows always to cherish and, more importantly, take care

of his daughter? How could he tell him he'd failed? No, wait. That

he was currently failing.
“.... right, you're right,” Jordan replied.

Wait, what did I say? My subconscious must know something I
don’t, Jordan thought.

But he didn’t change his words. He knew they were right.

What do we need to do? What do I need to do? What do we need
to change? So many thoughts. Stop the thoughts. Give me a minute.
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“Sorry honey. [ feel like I've let you and Kara down in a big
way. I'm sorry that we keep going negative each month and can't
seem to get ahead,” Jordan said.

“I know youre doing your best, but it hasnt been good
enough. We have a child now, Jordan. What are we going to do?”

Ouch
“I don’t know, Anne. 'm trying my hardest over here.”

“Well, then please try harder, or smarter, or something. I’ll
go back to work, I guess, but I feel lost without a plan. We need
a plan!” Anne’s hands flew up in the air, and she disappeared into
the closet of our bedroom, Jordan assumed to grab more clothes

for the trip she was taking with their baby daughter.

Here we go again. Another moment where our relationship is
strained over finances. Was this going to be another blow up like last
week?

“Sorry, Anne,” Jordan replied as she walked out of the closet,
a sweater folded over her arm.

Anne put the sweater on the bed and looked up from the
clothes she was placing into her suitcase for her upcoming trip
with her parents to Lake Tahoe. She walked toward Jordan and
unexpectedly gave him a hug. Then she leaned back and looked
into his eyes as she sighed.

“Look. I love you, and I trust you'll figure out the right thing
to do. We've had a lot of changes. Your income has been volatile
this last year, and we have the expenses of a new baby. But you
know what? It’s just numbers. It’s just money. I jusz want to be able
to sleep better at night knowing we’re making progress.”

“Thanks ... but I'm still sorry.” A forced smile showed on
Jordan’s face as he kissed her.
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Yeah, just money. Too bad it affects nearly every area of our lives.

“Okay, now I need to finish packing. Could you please get
Kara from her crib and change her? I left her clothes on the chang-
ing table. We're going to have to go soon,” Anne said.

Jordan nodded and turned to sheepishly walk out of the bed-

room, into the hallway and the extra few feet to Kara’s room.
He opened her door, careful not to startle her.

Jordan drew in a breath and held it as he gingerly stepped
toward her crib. A small tear formed in his right eye as he watched

his baby girl sleeping soundly.

Not a care in the world. Shes confident in her parents to take
care of her and provide for her. No bills, no mortgage, no work, no
late payments ... must be nice.

Jordan gently rubbed Kara’s back and watched her eyes flit
open. She instinctively looked around, then caught his face peer-
ing down at her. She rolled over onto her back. As he reached
down and picked her up under her shoulders, he thought to him-
self.

1 have to do it. I'll talk to Ellis. I have to figure out how to be the
best dad I can be for her.

He carried Kara over to the changing table and begin work-
ing on her diaper. Just as he'd finally wrangled her squirming body
into her traveling outfit, he heard the doorbell.

“Jordan, can you grab the door? I think it’s my mom,” Anne
shouted from the other room.

He picked up Kara and left her room. As he approached the
front door, he could see through the glass the blurred outline of
his mother-in-law, Caroline. He undid the deadbolt and pulled

the door open.
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“Hi, Mom,” he said with a smile.
“Oh, hi, Jordan.” She replied, giving him a hug.

“And hello, you beautiful girl.” Caroline gave Kara a kiss
while she was in Jordan’s arms and Kara dove toward Grandma.
His mother-in-law quickly swooped her up without skipping a
beat as grandmas must be wired to do.

“How are you doing, Mom?” He asked.

“Just great, and I'm very excited to go on a road trip with
your two lovely ladies. 'm sad you can't join us early, though.”

“Yeah, me, too. Just too much going on at work, I couldnt
get cleared, but I'll be behind you in a couple of days.”

“I understand, and Ellis is looking forward to driving up
with you. He’s had too much on his plate, too.”

“Itll be fun,” Jordan replied and forced a weak smile. Inside
he was stressing out over the conversation he knew he needed to
have with Anne’s father, Ellis about their debt situation.

They had an awkward pause, and then Jordan piped up: “I'm

going to see if Anne needs any more help from me.”
“Okay,” Caroline said easily. “I'll keep an eye on Kara.”

Jordan walked back down the hallway and into the bedroom
where Anne was struggling to zip up the last suitcase she'd packed.

“Here, let me help with that,” Jordan said.

“Oh, thank you. I'm all set. Could you grab those bags and
get them in my mom’s van?” she asked gesturing to two duffels in
the corner.

“Sure, no problem.”
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Anne left the bedroom to greet her mother in the living
room. Jordan pushed down hard on her last suitcase and zipped
it up. Then he grabbed the other two bags and pulled the big
suitcase out of the bedroom, down the hallway and out the front
door.

The van was unlocked in their driveway, and he opened the
back and stacked the suitcase and bags inside, making sure Car-
oline’s rearview wouldn’t be blocked. Satisfied with his work, he
took a step back, let out a sigh, and closed the van trunk.

“Bye honey,” Anne said as she turned the corner from their
walkway to the driveway.

“Drive safe. I'll miss you.” She hugged Jordan as they stood
behind the truck.

Caroline strapped Kara into the child seat she had set up in
her back seat. Jordan gave Anne a quick kiss.

“You drive safe, and I'll miss you, too. Also, I promise I'll talk
to him.” That last part came out in a whisper.

Anne smiled and gave him another kiss before breaking the
hug and walking toward the passenger side doo